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Have A Very Merry Holiday Season

As the holidays approach it's time for many
of us to reflect and give thanks for the year
just past and spend time with family and
friends, some of whom we might not have
seen for several months.

It's also a time to look forward - to plan
ahead for what we'd like to achieve in the
coming year. Did we reach all our goals and
what goals are we going to set for 20107

For Toronto home owners, this first decade
of the 21st century has been a very positive
one. Home values have appreciated,
interest rates are low and apart from an 8
month blip in 2008-2009, the progress has
been relatively smooth.

Let's learn a lesson from American home
owners down south - take advantage of
your low mortgage rate and increase your
bi-weekly payment. Pay down that
mortgage as fast as you can and build up
your equity. You'll be patting yourself on
the back in years to come!

All the best to you and your family,

Thomas & Sully

Toronto's Real Estate Team
Thomas €& Sally Cook PLUS!!

Sales Representatives at

RE/MAX Hallmark Realty Ltd., Brokerage
Each office is independently owned & operated.

Office: 416-691-8118
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All’s Well That Ends Well

Another year has flown by, and what an unpredictable real estate year it was!

At this time last year, Canada's

real estate market was cooling
rapidly, a trend that continued
into the first few months of 2009.
However, just when the recession
appeared to be settling in for the
long term, activity surged in the
second quarter of the year — much
of it spurred by first-time buyers —
jumpstarting the market.

A combination of Ottawa's decision
to increase the RRSP withdrawal
amount from $20,000 to $25,000
for first-time buyers to use toward
purchasing a home, plus a tax credit
for first-timers of up to $750 to help
cover closing costs, launched many
new buyers to act. The fact that
home prices had dropped in many
neighborhoods, interest rates were at
historically low levels and buying a
“fixer-upper” increased in appeal due
to tax credits for home renovation
projects, all combined to create the

perfect situation for many home
buyers in 2009.

Today, home prices in some markets
have returned to their pre-recession
highs, and many areas are noticing

a return to a seller's market
environment. As consumers grow to
trust the strengthening market, more
listings are likely to come in, bringing
us to a more balanced market
situation over the next few months.

In a real estate climate that's
becoming increasingly difficult to
forecast, you'll benefit from staying
informed, even if just to find out
what's going on with the homes in
your area, and to decide if or when
might be a good time to buy or sell.
2010 is on the horizon — will it be
the year you make a move?

In the meantime, please enjoy a
wonderful, safe holiday season. And
all the best to you in the new year!
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PAINT IT GREEN

You can go green no matter what color you apply
to your walls. Make your next paint job a more
environmentally friendly and health-conscious one
— give traditional paints the brush off and roll with
a smart alternative.

Would you believe that the air inside your home is more polluted
than the air outside? And according to the Environmental Protection
Agency (EPA), paint is the leading cause for this inside pollution,
thanks to all the volatile organic chemicals (VOC) it contains. VOCs
help paint adhere to surfaces and speed up the drying process —
unfortunately, they also emit harmful gasses that have been linked to
a host of health and environmental problems, and continue to off-gas
even years after application.

So what's a planet-conscious Picasso to do? One option is to buy paint
labeled as having zero or low VOCs, a choice that's increasingly available
wherever you buy standard paint. Low-VOC paints have made strides in
terms of quality and are now comparable to standard paints, though you'll
probably pay a little more for them. And don't be fooled — so-called zero-
VOC paints may still contain trace amounts of chemicals.

For a truly non-toxic product, fork over your dollars for natural paints —
natural paints can be significantly more expensive than standard ones.
And they're more difficult to find. To identify them, look for ingredient
lists that include the following: binders like milk protein (or “casein”),
chalk, starch, linseed oil, natural minerals like clay and limestone; and
pigments such as those derived from plants, iron oxides and minerals.
However, natural paints have their drawbacks. For instance, they aren't
available in as broad a spectrum of shades, require more coats and can
take longer to dry — be sure to read and follow directions carefully. But
they are also very durable and lend rooms a charming rustic look.

Recycled paint, which can be found at some national retailers, is
certainly the most economical option. There are two types of recycled
paint: consolidated — aka reblended — paint, which consists entirely

of leftover paint; and reprocessed paint, which contains mostly new
material. Consolidated paint offers fewer color choices, but is the more
eco-friendly choice of the two, since it doesn't require the consumption
of any new resources. Keep in mind that recycled paints will still
contain VOCs (assuming the source paints do), so while they may be
more eco-friendly than standard paints, for those whose primary
concerns are health-related, natural paints are the better choice.

If you have paint leftover after your job is done, see if you can donate
it, perhaps to a school or a shelter. If there are no takers, you may be
able to recycle it — check with your local recycling depot to see if
they'll take it, find out if there's a paint-collection program in your
community or take it to a retailer that recycles paint.




ABOVE AND BEYOND

Decluttering, cleaning to a shine, making minor
repairs — these things are obvious, but what else
can you do to really make your home stand apart
from the competition at showings?

m Leave refreshments out, but keep it simple — you
don't want to draw buyers' focus away from where it
should be (on your home) with your snacks. Bottled
water with a neatly handwritten note, "Help yourself!"
is a thoughtful touch, and one appreciated by buyers
who've spent all day traipsing around properties.

m Make a list of all those things you've really enjoyed
about your home and its location, and display it where
buyers can easily see it — perhaps on the fridge or
the counter next to the refreshments. Some selling
features aren't obvious at first glance and, odds are,
what you've appreciated about your home, others will
appreciate, too.

m Stage it. Create tableaus that speak to the pleasures
had, and yet to be had: in the kitchen, a gourmet
cookbook open to a pasta recipe, sitting beside a bowl
of red and green peppers; in the kids' room, a board
game set up on a table as if in mid-play; in the master
bedroom, two wine glasses and fresh flowers on the
nightstand, for example.

m Make it available at the buyers' convenience. Dropping
what you're doing at a moment's notice so buyers can
view your home is easier said than done — but it's just
that kind of willingness to accommodate that will set
you apart and help sell your home. Have a game plan
for keeping your home looking show-worthy and for
vacating promptly.
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If you’re home hunting in an extreme buyer’s market
— a real estate environment where there are many
more sellers than buyers — you may be surprised at
what sellers may agree to in order to sell their home.
You’ll never know if you don’t ask! Below are a few
examples of requests that you could consider as
part of your offer, to sweeten the deal for you.

m A decorating allowance. Love the home, but hate the old,
worn or just plain ugly wallpaper and carpet? Work the
replacement cost into your offer.

m Monthly dues. If you're purchasing a property where you'll
have to pay monthly homeowners' association fees, you
might consider asking the seller to contribute toward those
fees on your behalf, for an agreed-upon period of time.

m A home inspection. Buyers typically pay for this, but,
especially in markets where buyers have more leverage,
there's no harm in asking the seller to pay for the
inspection. It's a relatively inexpensive request and one
that could even benefit the seller in the long run by
opening their eyes to what improvements they might do
to make their home more attractive for sale.

m Miscellaneous items. Got your eye on the washer and
dryer, that table-and-chair set that fits perfectly in the
kitchen, or the big, flat-screen TV that's conveniently
mounted to the wall just where you'd put it yourself?
Go ahead and request that the seller throw it in.

Let your real-estate sales representative help you put your
home-buying priorities into focus and package an offer
that best suits your needs and wants. A representative with
sharp skills will help negotiate a package that is fair for
both the buyer and seller.
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